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Right-Sized, Plenty of Power

“TheSe aRe juST dePendable TRacToRS,” says David 

Morgiewicz, referring to the five Massey Ferguson tractors he and 

his family own and use on their 150-acre farming operation. They’re 

also capable. With just the right weight-to-power ratio, David says his 

Massey Ferguson® tractors can pull big loads without bogging down 

in the dark, rich soil for which his native Black Dirt Region is famous. 

Heavier machines from competitive brands would be digging ruts and 

sinking up to their axles.

The Morgiewicz’ tractors range in age and size, from an MF50 they’ve 

owned since 1958 (and still use) to a MF543, purchased in 2008. David 

says this is his go-to tractor for almost everything. With an engine rated at 

52 hp (45 pto) and weighing in at 5,456 pounds, the MF543 can be used 

to plant, spray and cultivate everything they grow.

“It’s not so small that I can’t hook up a 10-foot disc,” says David, “and 

I’ve actually hooked up a three-bottom plow to it, and it pulls great.” 

Additionally, he loves the tractor’s easy-to-reach shuttle gear that 

can allow him to shift smoothly from forward to reverse or vice versa 

without coming to a complete stop or grinding gears in the process.

It doesn’t hurt that the Morgiewicz family can rely on Sosler’s Garden 

and Farm Equipment in a pinch. It’s a relationship that began shortly 

after Sosler’s opened in the early 1950s and has lasted, in large part 

because the dealership provides quick service to keep tractors working 

in the field. The Soslers also get to know the needs of their customers, 

says Joe Morgiewicz. 

“We get really great information from them, “ Joe says. “They’re very 

good at picking out the tractor for the job we need done. In my lifetime, 

we’ve bought three tractors from them, sight unseen, based on Sosler’s 

recommendation, and it’s always worked out really well for us.”

those who had to travel into the city to make a 
living. “We thought those people were nuts,” laughs 
Joe. “Now I do it 4 days out of 7Tbasically I’m 
commuting,” he says of his runs between the markets 
and farm.

—e rise of farmers’ markets has become a huge 
driver in the Morgiewicz business. —eir presence 
at inner-city markets like Claremont Park are made 
economically possible by the Farmers’ Market 
Nutrition Program (FMNP). —e FMNP provides 
payments through the Women, Infants, and Children 
program and the Commodity Supplemental Food 
Programs to help low-income women and seniors 
purchase fresh fruits and vegetables.

At Claremont Park, nearly every customer is using 
FMNP checks to purchase produce. Morgiewicz 
Produce is then reimbursed for their sales when the 
coupons are redeemed. —is subsidy has been cut back 
in the past year, and more cuts may be coming. 

“—is could be detrimental to us, but it depends 
on how much they cut the program,” says Joe. “At a 
market like Mt. Eden, more cuts would hurt a lot. In 
peak season, 50% to 70% of what we sell is purchased 
with food stamps or FMNP checks.”

—ere are other hazards that are even more 
di�cult to foresee. Only 2 days afer we ffrst visited 
their operation last year, the remnants of Hurricane 
IreneTa rare, meteorological event in this part of the 
countryTdumped 8 to 12 inches of rain on most of 
the Morgiewicz farm, resulting in the loss of about 
70% of their anticipated income for 2011. 

Daunted but not dissuaded, the family immediately 
began replanting some crops on 50 to 60 less-saturated 
acres loaned by a neighbor. —ey also purchased 
vegetables from other area growers. As a result of such 
etorts, the family was back in business and harvesting 
spinach, leffiuces and beets well into fall. “We looked 
at ourselves and said, ‘—is is a blow that has set us 
back a great deal,’” Joe recalls a few months afer the 
storm. “But we frantically planted some items afer 
Hurricane Irene, planted some things earlier than 
normal this spring and added diterent crops we 
normally wouldn’t have planted.” 

Cost cuffiing also became the order of the day. 
—at’s why there is now a wood stove being used 
to heat the greenhouse, instead of propane fuel. 
Morgiewicz Produce has adapted to changing 
conditions before, and they are again. 

So even if there’s a nip in the fall air, don’t worry 
that the Morgiewicz family doesn’t have much to sell 
youTchances are they have plenty. —ey’ve goffien 
preffiy good at coaxing a lot of good eats out of that 
thick, black dirt.   
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