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Most of us have seen the headlines and heard the 

stories about the exodus of young people from the farm 

and ranch. It’s all the better, then, to read a story about Jeff 

Shaner, a fourth-generation farmer who’s not only assumed 

his family operation, but approached it with an open 

mind and a wealth of new management practices (“Next 

Generation Management” on page 8). 

It’s not that Jeff has cast off what he learned from his 

parents and grandparents. Far from it. Instead, he’s used 

those lessons as a foundation to try new things and was 

kind enough to share them with us. Maybe there’s an idea 

or three among them you can apply to your own operation. 

On the subject of new farm practices, check out the 

story on Jesse and Matt Doll and their use of grain storage 

bags (“It’s in the Bag” on page 12). Te Dolls farm some 

12,000 acres in western Kansas. Te use of the bags, which 

can be filled and left in the field, saves them mounds of 

money, as well as the time it would take to drive back and 

forth to storage silos during the harvest season.

In this issue, we feature another operation run by two 

brothers, Craig and Mark Ragaller (“Two Brothers, Two 

Tractors” on page 16). Like a lot of producers, they work 

multiple jobs because they’re capable, industrious folks. 

Still, time is of the essence and they chose AGCO and 

Massey Ferguson tractors to help them get the job done 

efficiently now, and—because each machine offers a host 

of technological advances—well into the future. 

As with each issue, we think you’ll not only like what 

you read in Advantage, but can use the information to help 

you get your work done better than before—and with time 

to spare. If you have ideas of your own that you’d like to 

share with us, we’d love to hear them. Just contact us at 

AGCOanswers@AGCOcorp.com or call us at 877-525-4384.
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Jeff Shaner is every AGCO 

dealer’s dream. That’s because 

in addition to the Gleaner® A76 

combine that was purchased new 

this past September, Shaner owns 

an AGCO RT140a tractor, a new 

AGCO DT275b tractor, two White 

8824 central-fill planters, a Hesston 1345 disc mower 

conditioner, a Hesston 4790 big rectangular baler with an 

accumulator and a Sunflower disc harrow. Shaner works 

with Johnson Farm Equipment Co., saying he appreciates 

the service they’ve provided over the years. 

“Between the simplicity of the machine and the support 

I get from our dealer, I don’t worry about putting any of 

my employees in a Gleaner combine,” he says. Shaner is 

equally complimentary about his AGCO tractors. “I looked 

at a lot of different tractors in that size range,” he says. 

“But when you look at the features, along with its CVT 

transmission, it is far and away the best tractor in its class. 

It’s not only very economical to operate, but the ability 

to select the exact speed for the job is often invaluable.” 

Dealer:  Johnson Farm Equipment Co., North Bend and 

Fremont, Neb.

Shorty kulhanek

Colby, kanSaS

Custom cutters, like Shorty 

Kulhanek, spend their time on 

the road, harvesting for their 

customer farmers from Texas to 

the Canadian border. Being that 

far away from home, Kulhanek 

needs combines he can depend 

on, which is why Gleaner is all he uses. 

It’s that performance—and the service he gets when 

he needs it—that turned Kulhanek into something of a 

traveling disciple.

“The thing you will find interesting about a lot of the 

customers I have,” he says, “is that they grew up on the 

farm with their fathers, never wanting a Gleaner combine 

on the farm. That’s the way they were, but once they let 

me come in there and cut, they would never have 

anything else.” Dealer:  Lang Diesel Inc., Colby, Kans.
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