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The SaunderS family is on their eighth generation raising 

crops close to Shelbina near the Salt River and Black Creek in 

northeast Missouri. Ancestor Henry Saunders traveled here from 

Kentucky in 1833, and by 1837 was hand-making the bricks and 

cutting down the walnut trees used in the construction of the two-

story home in which Phillip Saunders lives today.

Phillip, 55, laughs that he’s been using Massey Ferguson® and 

AGCO equipment for nearly as long. “I have seven generations in 

the shed,” says Saunders, whose sons, Chris and now Luke, are 

part of the operation. Luke also works as a claims adjustor for 

Great American Insurance.

“When I was a kid, our neighbor had a Massey-Harris tractor,” 

Phillip says. “That was my first acquaintance and I liked those 

tractors.” The first tractor he owned was a 1976 MF1105. “That 

tractor was excellent for us, and that’s where my strong feelings 

for the brand began,” he says.

His devotion over the years also included numerous AGCO 

models, such as the 9695 and the 9655. “Those were very strong, 

heavy-built tractors—very good tractors.”

The new flagship of the family operation—purchased last 

spring from The Farm Shop, in Edina, Mo.—is the 225-hp Massey 

Ferguson 8660 tractor with a Dyna VT™ continuously variable 

transmission. Saunders raves about the power and the fuel 

consumption.

“This tractor is bigger and more powerful than our previous 

main one, but it uses 20% less fuel,” Phillip says. “It really adds up 

to a lot of savings.” The MF8660 also has the additional hydraulic 

power needed to run the air pumps on their new planters. 

As for cab comfort, Phillip didn’t give it much thought at the 

time of purchase. Now, after logging scores of hours in the 

machine the past year, he’s a believer in the hydraulic suspension 

in the cab. “I don’t know what else you could do in terms of 

comfort. I’d like to have another one just like it,” he says.

Te crop insurance program has come under criticism 

because it involves large subsidies to farmers in the form of 

lower premiums. Te private crop insurance companies involved 

receive additional subsidiesfias much as $2 billion in 2012fito 

administer, sell and service the policies. Critics simply say 

the program is too expensive and insurance companies are 

overcompensated.  

“Te government essentially bought participation in the 

program through large subsidies,” says Vince Smith, an 

agricultural economist at Montana State University, who studies 

the issue. Te percent of the premium paid by taxpayers has risen 

from about 20% of the cost in the early 1980s, to 45% in the mid- 

to late-1990s, to 62% today.

Discussions under way in Congress may cut the premium 

subsidy back to 52% of the cost. Smith says he believes a cutback 

at that level would give only a small percentage of farmers a 

reason not to buy crop insurance.

Either way, today’s version of crop insurance has become a 

must for many farmers. “Te crop insurance was critical this 

year,” says Cragen. “Having it at least lets you sleep at night.”   

lefT: Luke Saunders (left) and 
Dale Cragen talk crop losses at 
the height of last year’s drought. 
Nationally, insurance payouts 
topped $11 billion in the U.S. for 
2012, a record for total payout.

righT: Luke, Phillip and 
Chris Saunders.
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