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productions. “I think in one to three years 
a plant here will be a reality.”

It won’t, however, be a large 
commercial entity like DuPont ge�ing 
it o� the ground. He expects that plant 
will be a grassroots e�ort, a cooperative 
of producers and end users. “We have a 
lot of interest right now,” Lalonde notes. 
“We have demand from the chemical 
industry in Ontario for green products, 
such as succinic acid, ethanol and 
advanced chemicals.”

“�e main bene�t to harvesting 
biomass for processing is it provides a 
predictable demand to enable you to 
manage the residue,” Levy says. For those 
producers currently baling residue for 
winter ca�le feed, he is quick to point out, 
“�e problem with the ca�le market is it’s 
not predictable.”

�e best thing about harvesting crop 
residue, in Lalonde’s view, is that it doesn’t 
a�ect producers’ decisions on what to 
grow next. �ey don’t have to give up a 
�eld to sorghum or switchgrass, and, say 

some experts, growers also may not have 
to rotate grain crops as o�en.

The Future, An Upside
Part of the impetus behind the growth 

of the cellulosic industry, says AGCO’s 
Farris, is that U.S. plants making ethanol 
from grains, mainly corn, are currently 
at capacity, producing 12 billion to 13 
billion gallons annually. “Right now, the 
industry is waiting for the cellulosic side 
of these projects to get up and running.” 
By comparison, it’s estimated that the new 
plants will be able to produce around 75 
million gallons of cellulosic ethanol a year. 

Yet, Farris believes the biomass 
industry is poised for continued growth, 
noting that plans for seven new cellulosic 
ethanol plants have been announced 
by the USDA, three of which will use 
agricultural waste, while the others will 
use resources like wood chips, wood waste 
and municipal solid waste. “It’s good for 
national security and energy security,” he 
says of the industry. 

And while the bulk of the U.S. market 
now is corn stover, Farris expects a 
market for dedicated energy crops to 
emerge. “If you have available acres and 
plants are being built near you, then it 
makes sense,” he says about raising crops 
such as Miscanthus and switchgrass. 

As for residue, especially stover, 
Farris says he believes that by 2030 more 
producers will see 300 bushels of corn per 
acre. �at means 8 to 10 tons of stover 
per acre on the ground within the next 15 
years. “Eventually, stover harvest is going 
to become a requirement,” he says. 

Says Levy, “I think we’re going to see 
a revolution in the biomass market in 
the years to come. As the world turns to 
renewable energy, agriculture is going to 
be a direct benefactor.”   

For more on benefits of biomass harvesting, 

see myFarmLife.com/winwin. For a 

complete look at all biomass crops and how 

high-volume balers help with harvest, see 

myFarmLife.com/biomass.

�e Best Hay Tool for the Job
PacificAg operates the nation’s largest agricultural residue and forage harvesting 

business, and also maintains the country’s largest fleet of biomass harvesting equipment. 

That equipment includes one of the largest collections of Hesston large square balers in 

North America. 

“The Hesston baler has been a staple of our program for 16 years,” says PacificAg CEO 

Bill Levy. That’s in large part due to comparisons with other brands that found the Hesston 

large square baler’s performance to be superior. “It runs more consistently with fewer 

breakdowns than any other large square baler,” he adds.  

Charles Lalonde, with the Ontario Federation of Agriculture, agrees. “AGCO has 

upgraded the baler to improve efficiency and dramatically reduce downtime,” he says. “You 

don’t have to stop to replace parts. It runs continuously.” 

Another critical upgrade, says Lalonde: “Four years ago, the baler could handle bales 

weighing 800 to 900 pounds; today, we have balers handling 1,300 pounds. The Hesston 

2270XD large square baler … achieves the greatest amount of density per cubic foot.”

That density, says Glenn Farris, AGCO’s manager of segment strategy for biomass/

industrials, has its definite advantages, resulting in lower transportation costs and fewer 

bales being shipped, no matter the material being handled. 

“What has been important has been AGCO’s understanding of this emerging market,” 

Levy says of the biomass industry. ”They’re much more accessible than other manufacturers 

and offer more attention to customer service.”
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