
             /// Fall 2015 11

it was just purchased from them as a grain, would be 
quite minimal compared to what the total value is on 
the retail shelf,” Guenther continues. “So, the farmer, 
in this case, is now �nally being able to pick up on 
those extra margins because of that.” As more and 
more farmers expand their operations, even become 
players in the supply chain, they are ultimately trying 
to ensure long-term sustainability of their individual 
farms. “�e way [the Virtex quota system] is set up is 
they pay a one-time fee … and they can transfer it to 
their children on the family farm,” says Guenther. 

Despite a dry spell this growing season, Conan, 
who also raises wheat, oats, and hulless and malt 
barley, says his crop of non-GMO canola is looking 
pre�y good in the �owering stage. It won’t be long 
before he’ll �re up the swather, then combine his 
second crop for Virtex.

As one of the �rst farmers to invest more than 
15 years ago, he remains one of the company’s 
major shareholders. Conan is adamant that farmer 
shareholders/quota holders will reap the �nancial 
bene�ts from their investment. Indeed, it has never 
crossed his mind to sell his shares.

“If our plant works as an investment, then that 
will bail us out during a downturn in the commodity 
market,” he says.

“If not,” continues Conan, always the industrious 
optimist, “then we’ll try something else.”   

GUY CONAN SAYS there are only two brands of farm equipment: 

“Massey Ferguson® and those that wish they were.” Smiling, the 

Saskatchewan farmer admits to keeping another brand in his 

farmyard. But that, he says, is “to make us appreciate the red stuff.” 

With 45 years of farming now under his belt, Conan knows that 

reliability is key. And, as a licensed ag mechanic, he literally knows all 

10 of his Massey Ferguson and other AGCO machines inside and out. 

Whether it’s his high-horsepower tractors and rotary combines, or 

his windrower and application equipment, Conan does all his own 

maintenance and most of the repairs. When he does need some 

additional help, he says of Full Line Ag in Saskatoon, “I know the 

dealership well. If I do call them, they’re out to the farm quickly.” 

The latest member of his family is an MF4610 tractor. With 99 HP, 

it is his year-round farmyard and utility machine. Conan says he uses 

the tractor to turn the grain vac and, in the fall, run the grain auger. It 

gets used to cut grass around the house, shops and bins. It also does 

all the loader work in the yard.

“It is very handy, especially the ability to put attachments on the 

front end, like forks to lift things,” he says. He also really appreciates 

the climate-controlled cab, particularly during winter. “It gets a little 

cool up here,” he says. “It’s a nice little tractor. It turns nice and sharp 

in the yard. It runs smooth and starts easy. It’s comfortable and easy 

to get in and out. And it’s quiet.”

As for his high-horsepower equipment, Conan says, “I absolutely 

like the new [AGCO POWER™] engines. They are quite a bit more fuel-

efficient and have more power. Truth be told, I think they’re rated with 

the same horsepower, but they just have more lugging power and 

they get that same power on less fuel.”

RELIABLE MACHINES
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